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New data 
system...  
“The AA system, while initial-
ly developed for financial 
services, actually, transcends 
that. It is an architecture that 
will be applied to any sector 
and, in fact, there is a discus-
sion on how the AA frame-
work can be applied to the 
health care sector so that peo-
ple have access to their own 
health data to get financial 
services and better health 
care”, he added. 

An AA enables a free and 
instant exchange of financial 
data between FIUs and FIPs 
with the consent of cus-
tomers. According to 
Sahmati, a collective AA 
ecosystem, an account aggre-
gator is “data-blind” as the 
data that flows through it is 
encrypted and can be 
processed only by the FIU for 
which the data is intended. 
Also, an AA does not and can-
not store any user’s data. 
Thus, the potential for leak-
age and misuse of the user’s 
data is prevented. So, an AA 
acts as a conduit between 
FIUs and FIPs and does not 
process the data. 

Pankaj Jain, additional 
secretary, ministry of finance, 
said: “… the intent is to make 
sure MSMEs get loans with-
out a high transaction cost.”  

 

Udaan... 
This results in decreasing 
competitiveness and increas-
ing input costs for Udaan, 
and consequently, the small 
retailers who procure prod-
ucts from Udaan. 

Parle’s continued refusal 
to supply Parle-G stock-keep-
ing units to Udaan makes it a 
clear case of refusal to deal 
and is an abuse of dominance 

under Section 4(2) of the 
Competition Act, stated the 
complaint. 

An email query to Parle 
remained unanswered till the 
time of going to press. A 
spokesperson for Udaan 
declined to comment on the 
development. 

In the complaint, Udaan 
has alleged that the selective 
course of agreement of Parle 
with selected distributors and 
denial to deal with Udaan 
directly and forcing it to buy 
products from Parle’s distrib-
utors in the open market is a 
case of ‘constructive refusal 
to deal’ and anti-competitive 
in terms of Section 3(4) of the 
Competition Act, having 
appreciable adverse effect on 
competition in India. 

Udaan has alleged it tried 
to engage with Parle for the 
last 24 months to work this 
out in a "fair and justified” 
manner, but Parle has contin-
ued to discriminate. 

Recently, CCI imposed a 
fine of ~200 crore on the 
country’s biggest carmaker 
Maruti Suzuki India (MSIL) 
for anti-competitive practices 
related to how it forced deal-
ers to discount cars. The CCI 
order in August contained 
extracts of several emails 
exchanged between dealers 
and Maruti executives, which 
made it “evident that the dis-
count control policy was con-
trolled” by MSIL and not its 
dealers. 

Udaan’s strong supply-
chain network in the fast-
moving consumer goods sec-
tor has a coverage of 50 cities. 
The overall supply network 
spans over 900 cities, cover-
ing over 12,000 pincodes. The 
firm has said it not only 
ensures timely delivery, but 
also provides quality and 
fresh products to buyers at a 
better price. 

Traditionally, wholesalers 
are the most profitable play-
ers in the market ecosystem. 
Retailers would make very 

less margins, whereas whole-
salers would enjoy far higher 
returns on capital. By intro-
ducing efficiencies into the 
market through digital trans-
formation, Udaan has said it 
has created a level playing 
field. 

In the complaint before 
CCI, Udaan has said that Parle 
is dominant in the market for 
glucose biscuits in India, with 
a market share of a staggering 
83 per cent in the relevant 
market of glucose biscuits in 
India. 

Parle produces a range of 
more than 150 products and 
has successfully established 
36 industry-leading brands. 
It has also extended its pres-
ence beyond Indian shores, 
selling across more than 21 
export destinations around 
the world. Among all the mar-
keted biscuit brands of Parle, 
its glucose biscuit offering 
Parle-G contributes more 
than 50 per cent to its total 
turnover, which also happens 
to be the largest-selling bis-
cuit brand in the world. 

Despite Udaan’s consistent 
efforts to urge Parle to deal 
with Udaan in good faith and 
on terms on a par with general 
market practices, Udaan has 
been unable to secure fair 
treatment and parity from 
Parle. 

All this while, Udaan has 
alleged that Parle has been 
directly dealing with other 
distributors considered 
Udaan’s competitors for Parle 
products. 

Udaan has argued that 
existing retailers would be 
forced to procure Parle prod-
ucts from the incumbent dis-
tributor network of Parle. 
Such retailers may altogether 
shift from the Udaan plat-
form. They may align with 
traditional distributors for the 
relevant market to avoid deal-
ing with multiple upstream 
suppliers. “Therefore, if 
Udaan is not given access to 
the said market on the same 
terms as its competitors, 
Udaan may have to exit this 
market altogether,” it said in 
the complaint, adding, “This 
implies that Udaan will 
remain foreclosed from more 
than 83-85 per cent of the rel-
evant market.” 

 

Trai order...  
The operator, which had 
protested against differential 
pricing, had said it was ready 
to go with the industry if the 
regulator or the government 
came out with an institution-
al mechanism to check such 
arbitrary schemes. However 
the current Trai order might 
not be enough for them to 
take the plunge.   

Even so, the Trai order is 
significant as it comes in the 
backdrop of incumbent oper-
ators Bharti Airtel and 
Vodafone Idea pushing for an 
across-the-board increase in 
tariffs. In an analyst call 
recently, Bharti Airtel chair-
man Sunil Mittal said he was 
losing patience and that a tar-
iff hike was the key to sur-
vival. He pointed out that 
average revenue per user per 
month (ARPUs) must cross 
Rs 200 by the end of this 
financial year and then to Rs 
300 for the industry to thrive. 
Bharti Airtel’s ARPU is 

around Rs 146 currently. A 
similar call also came from 
VIL, which has said that any 
chance of the company rais-
ing Rs 25,000 crore from new 
investors hinges on the 
industry increasing tariffs. 

The two players have also 
been pushing for a minimum 
floor price but the regulator 
has ruled out such a move. 
The reason, say analysts, is 
that the two of the three com-
panies have been making 
profits and are therefore not 
selling below the cost 
price.Telecom tariff has been 
under forbearance.       

In 2018 also, the Centre 
had suggested to telcos to 
review tariffs as low rates 
were destructive for the 
industry and were affecting 
the government’s revenue 
collections. Telecom firms 
are in a revenue-sharing 
arrangement with the gov-
ernment. Estimates suggest 
that at least 35 per cent of 
their revenues go towards 
various levies to the govern-
ment. 

Telcos had arrived at a 
consensus to raise tariff by 
around 20 per cent in 
December 2019. That was not 
enough to get financially-
stressed firms like Vodafone 
Idea out of the woods, ana-
lysts pointed out. 

Recently, telcos have tak-
en baby steps to increase tar-
iffs. In the last few weeks, 
Bharti Airtel and Vodafone 
Idea increased tariffs in cer-
tain limited segments. 

Telcos offering segmented 
tariff offerings has been a 
bone of contention for a 
while. In 2018, Trai  had sent 
notices to Bharti Airtel and 
Vodafone Idea, pulling them 
up for failing to comply with 
the tariff reporting norms 
(where a new tariff plan has 
to be communicated to the 
regulator). It had threatened 
to impose a fine too. 
Subsequently, Airtel 
appealed and was able to get 
an interim relief from the 
telecom tribunal TDSAT. 

In November 2020, the 
Supreme Court, where the 
regulator went in appeal, 
made it clear that Trai  can 
ask for details on segmented 
tariffs for record. But it would 
be Trai’s duty to keep the 
information confidential, the 
top court had said. 

 

PSU land sale  
To participate in the bidding 
process, buyers will have to 
register on the e-bidding plat-
form. To check the platform’s 
preparedness, demonstra-
tions have been conducted by 
Dipam. “The platform is 
ready to hold such auctions, 
and only final approval is 
awaited,” the official said. 

 As the first sale would 
involve only “clean” or litiga-
tion-free assets, Dipam is 
simultaneously working on 
setting up a new special pur-
pose vehicle (SPV) that will be 
tasked with selling litigation-
marred land assets of PSUs 
and government depart-
ments. The SPV will have 
experienced professionals 
who would help PSUs in dis-
posing of their surplus land 
assets stuck in dispute or hav-
ing issues with regard to land 
titles.
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Will ensure Afghan soil 
not used for terror: MEA
PRESS TRUST OF INDIA 
New Delhi, 2 September 

India on Thursday said its 
immediate focus relating 
to Afghanistan is to ensure 

that Afghan soil is not used for 
terrorist activities against it, 
two days after the Indian 
envoy to Qatar held talks with 
a top Taliban leader in Doha 
and conveyed similar con-
cerns. 

To a volley of questions at 
a media briefing on whether 
India was ready to recognise 
a Taliban regime in the back-
drop of the Doha meeting, 
spokesperson in the Ministry 
of External Affairs Arindam 
Bagchi said it is too early to 
talk about it. "Let's treat the 
Doha meeting for what it is. It 
was just a meeting. I think 
these are very early days," he 
said. "We used the opportuni-
ty to convey our concerns 
whether it is in getting people 
out (from Afghanistan) or on 
the issue of terrorism. We 
received a positive response," 
he said. 

Asked about India's 

engagement with the Taliban 
and whether is it not a terrorist 
organisation, Bagchi said: 
"That's not our focus. Our 
focus is that Afghan soil 
should not be used for terror-
ist activities of any kind." On 
Tuesday, the MEA said Indian 
envoy to Qatar Deepak Mittal 
met Sher Mohammad Abbas 

Stanekzai, the head of the 
Taliban's Political Office in 
Doha, at the request of the 
group. 

In the meeting, Mittal con-
veyed to Stanekzai that 
Afghanistan's soil should not 
be used for anti-Indian activi-
ties and terrorism. It was the 
first publicly acknowledged 

formal diplomatic engage-
ment that came two weeks 
after the Taliban seized con-
trol of Afghanistan. 

When pressed further on 
whether India will have more 
meetings with the Taliban, 
Bagchi said he does not have 
any update to share and that 
he does want to speculate. 

China eyeing Bagram base, may 
use Pakistan against India: Haley
The US needs to closely watch China as it might 
try to take over the Bagram air force base in 
Afghanistan following the 
Taliban's takeover of the war-torn 
country and use Pakistan to get 
stronger to go against India, a 
former senior American diplomat 
has warned. 

America's former envoy to the 
United Nations Nikki Haley 
(pictured) said President Joe Biden 
has lost the trust and confidence of 
American allies after his hasty 
decision to withdraw troops from Afghanistan. 
The US needs to make sure that Americans are 
protected and the country's cybersecurity is 
strong "because actors like Russia are going to 

continue to hack us because we show no signs 
of willingness to fight back, she said. "We need 

to watch China because I think you 
are going to see China make a move 
for Bagram Air Force Base. I think they 
are also making a move in 
Afghanistan and trying to use 
Pakistan to get stronger to go against 
India. So, we have got a lot of issues," 
she said. 

Haley slammed Biden for his 
disastrous withdrawal of US forces 
from Afghanistan.  

“By the end of that speech that President 
Biden gave, it was the beginning of the lame-
duck presidency for Joe Biden,” she said.  
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